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Introduction 
 
 Fundraising is changing in California’s schools.  As a parent and/or school administrator, 
you may be trying to raise additional money for your child’s classroom/school community.  But 
some of the tried-and-true methods are no longer right for our schools and communities.  Selling 
candy bars or relying on vending machines stocked with sugary sodas and snack foods high in fat 
and calories are no longer desirable ways to raise money.  These products may have negative 
health effects on students, staff, faculty, and families who are already struggling with serious 
health problems such as childhood obesity and skyrocketing rates of type 2 diabetes.  The health 
implications of selling so called “junk food” or “foods of minimal nutritional value” are leading 
parents and administrators to use alternative fundraising activities to provide positive ways of 
earning money for school programs.  
 
 In addition, state and local governments agree that school environments should support 
learning and support and promote healthful foods.  In California, legislation known as Senate 
Bill (SB) 19 and SB 965 (See page 8) ties school food options more closely to the Dietary 
Guidelines for Americans, with an emphasis on whole grains, fresh fruits and vegetables, and 
low-fat protein foods.  San Jose Unified School District has adopted a Wellness Policy that 
supports SB19 and 965, and has already made changes in the cafeterias and vending machines on 
all school campuses.  Sugared sodas and fried junk foods that provide more fat than nutrition are 
out, while wholesome, tasty snacks based on fruits, vegetables, and whole grains, washed down 
with refreshing water, milk or juice, are in. 
 
 The next place that the district is looking to make a difference with respect to nutrition 
and health is in area of fundraising.  Even though the Wellness Policy limits the sale of “junk 
foods” up to ½ hour before and ½ hour after school, there is concern that if schools promote 
sales of junk food after this time frame, children will be receiving mixed messages, such as “It’s 
not OK to eat junk food during school hours, but it is OK to do so after school.”  Parents are 
beginning to realize the confusion this can cause among children, and want alternative 
fundraisers that provide a consistent message to their children.  
 
 The good news is that there are many options for creative, innovative fundraisers that will 
encourage kids, parents, and school staff to have fun and raise funds in ways that promote health 
and wellbeing.  The purpose of this resource guide is to start your school organization on the 
path to a fund-raising project that will generate both fun and funds in a positive way! 
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Getting Started 
 
 To begin with, you will need to choose a fundraising idea that fits your school’s needs 
and interests, as well as being in alignment with the SJUSD Wellness Policy and state laws. 
 

 San Jose Unified School District’s Wellness Policy on Fundraising 
See: http://www.sjusd.org/pdf/parents/stud_wellness_nutrition .pdf 

Every effort will be made to encourage fundraisers that reflect our commitment to student 
health and wellbeing.  Fundraisers that encourage the sale of non-food items, nutritious food 
items, and physical activity events are strongly encouraged.   
 
The Superintendent or designee shall set standards for school organizations to use healthy 
food items or non-food items for fundraising purposes. The Superintendent or designee shall 
ensure that all food and beverages meet the nutritional standards established by the board of 
education and/or at a minimum required by the State of California. 
 
When raising money for district schools or student groups by selling food items, organizations 
must choose items that meet nutrition standards.  All fundraisers involving the sale of food 
shall be planned in cooperation with a Student Nutrition Service representative, and presented 
to the principal or designee for review of compliance with this policy and state laws.   Please 
see Pages 5 & 6 for appropriate forms. 

 
  

 This guide provides many fundraising ideas for you and your group to consider.  Once 
you have narrowed down the list of choices, a little bit of research and organization will have 
you on your way.  Broadly speaking, fundraising activities can be divided into activity-based 
events (such as walk-a-thons or auction nights), limited-time sales (for instance, sports apparel 
with special school logos or dog and cat treats), and ongoing programs (like retail scrip programs 
or recycling initiatives).  Including appropriate school staff and faculty, as well as many parents 
(and older students) and even community leaders, can give your project the best base for success. 
 
 This guide also provides ideas of where/how to start your planning. (See the extensive 
lists in Appendices A & B).  Remember that you make the best advocate for your school!  This 
guide contains some telephone numbers, but local businesses suggested here are most receptive 
to your ideas if you approach the owner or manager in person.  Only you can explain why each 
business would make a natural partner for your fundraising plans.  Your enthusiasm will help 
illustrate the kind of customer loyalty that these businesses will be generating when they commit 
to working with you.  If you are going to try canvassing an established retail area, such as 
Lincoln Avenue in Willow Glen for good fundraising leads, prepare a letter to hand out (See 
Appendix C for a Sample Merchant Letter), listing the reasons why the business should support 
you, and reminding them that any contribution they make will be tax deductible.  Have your 
school’s tax ID number ready, in case any of the stores you visit are ready to take you up on your 
plans right away.  Be ready to make some detours to the smaller side streets as well.  The 
businesses located there are no less interested in supporting area schools, but they are less likely 
to have been approached in the past.  Don’t overlook them as valuable fundraising allies! 



 5 

 

 

 
 
Request for Approval for Fundraising Event 
San Jose Unified School District 

 
Please submit form to your school’s Principal or Assistant Principal  

at least 12 weeks in advance of your event. 
 

Name of School: _______________________________ 
Date Form Submitted ___________________________ 
Person submitting form   ________________________Title ______________________ 
 Email address_________________ Phone ________________ 
 
Description of what will be sold or how money will be raised (e.g. walkathon; wrapping paper) 
__________________________________________________________________________ 
__________________________________________________________________________ 
 
If food is being sold, describe types/kinds of food.  
___________________________________________________________________________ 
___________________________________________________________________________ 
 
Fundraising events involving food sales must be reviewed by Student Nutrition Services, 
Chuck Davis, Manager  (chuck.davis@sjusd.org; fax: 535-2359) 
 
Purpose of fundraising event (e.g. ASB, science camp, etc.) ___________________________ 
___________________________________________________________________________ 
 
Event Sponsor:   ASB_______PTA ______Home & School ________Other___________ 
 
Proposed date(s) of event: _______________Contact person for event: __________________ 
 
Location of proposed activity: ________________________________________________ 
 
Account number (if applicable): _______________________________________________ 
 
Status of event:    ______new event  ______held previously (years) ____________ 
 

NOTE:  Revenue potential form must be attached 
Principal or designee approval: 
__________________________________________________     _________________ 
Signature        Date 
 
Reviewed by SJUSD:  ___________________________Date:_____________ 
 
Approved_________   Denied __________  Date:_____________ 
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Fundraising Revenue Potential/Revenue Realized Form 
San Jose Unified School District 

 
Please make 2 copies of this form.  Attach one copy to your request for fundraising approval 
form and send it to your school administrator (Principal or Assistant Principal) 
 
After your event, please fill out the second copy of the form indicating actual income. 
 
Fiscal Year _________  School site:____________________ 
Club/organization: ____________________Advisor:__________________ 
 
Activity/event: ________________________________________________ 
 
Date(s) of event: _______________________________________________ 
 
Revenue: (to be filled out before and after your event) 
 
Item Expected Actual  Difference 
    
    
    
    
    
    
    
    
    
    
 
POST-EVENT EVALUATION: 
Expenses incurred in event: 
Advertising: _____________________________________ 
Promotion:   _____________________________________ 
 
Donations received (that have contributed to income) 
_____________________________________________________________ 
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Options For Fundraising On And Off-Campus 
 
A.  Student Stores 
 
 Student stores offer a way to give students and staff the nourishment they need to 
optimize academic achievement and physical health, while also realizing a profit for your school 
or club.  As your store transitions to offering more healthful foods and beverages, marketing can 
be your ally in maintaining business success.  Use advertising and promotions to let your campus 
know that your store offers delicious, wholesome foods and beverages that will give students the 
energy they need to perform well during the school day.  Some key considerations as you choose 
which items to offer from those that are in alignment with the Wellness Policy are as follows:  
 

• Variety:  Offering a selection of different nutritious items, at different prices, will let 
your store meet the needs of your customers.  

 
• Convenience:  Providing healthy foods that are also convenient to purchase and eat, such 

as pre-packaged apple slices accompanied by small cups of peanut butter will drive sales.  
 

• Taste:  Providing customers delicious, all-natural juices and fresh, crispy apples, for 
example, allows the word to spread quickly that your store is a great place to get a tasty 
snack.  Studies show that when tasty, fresh food is available kids do eat it and like it! 

 
• Price:  By purchasing your supplies at discounted, bulk rates, your store will be able to 

offer attractive prices to students and staff, giving them another great reason to make a 
healthy choice while supporting your school.   

 
o Note:  be sure you price your fresh fruit LOWER than packaged foods such as 

chips.  This will drive consumption of healthier items.  Experience at a SJUSD 
middle school showed that students are happy to spend $1.00 - $1.50 for bottled 
water/Gatorade and $0.75 - $1.00 for a bag of baked chips, but they rarely wish to 
spend more than $0.25 for a piece of fruit (apple, banana, orange, pear, plum, etc).  
Although the actual cost of the fruit might be more that $0.25, the price difference 
is made up through sales of beverages/chips—and students will eat healthier. 

 
How do you know if snacks you want to sell meet California nutrition standards?�  Check 
the standards calculators at  http://www.californiaprojectlean.org/calculator/ to determine if an 
individual food item meets the food standards for calories, fat, saturated fat, and sugar 
established by California’s legislation.  
 
See page 8 for food and beverage standards, and Appendix D for a list of snacks/beverages 
available locally that meet state guidelines for healthy foods and beverages.  You can also 
partner with Student Nutrition Services to provide healthy choices for your student store. 
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Food and Beverage Standards� 

See: http://www.californiaprojectlean.org/calculator/nutritionStandards.asp 
 

Senate Bill (SB) 12 and SB 965, passed in 2005, set standards for foods and beverages 
sold in California public schools effective July 1, 2007. All schools (K-12) in SJSU must meet 
these guidelines.  In elementary schools, food standards apply at all times and beverages 
standards apply before school and up to ½ hour after school.  In middle and high school, the food 
and beverage standards apply ½ hour before school until ½ hour after school. 

SB 12 compliant foods are those foods sold outside of the federally reimbursable meal program 
and must meet the following standards: 

Elementary Schools 
Individually sold dairy items and whole grain food items must meet the following standards: 

• No more than 35% total calories from fat   
• No more than 10% total calories from saturated fat 
• No more than 35% total weight from sugar 
• No more than 175 calories per individual food item 
 

These foods are always allowed: non-fried fruits/vegetables, nuts, nut butters, seeds, eggs, and string 
cheese. 

Middle and High Schools 

Snacks:�  Snack are generally regarded as supplementing a meal, and include such items as chips, 
pretzels, crackers, nachos, French fries, onion rings, donuts, cookies, pastries, cinnamon rolls, 
candy, bread, bagels, baked potatoes (plain), egg rolls, trail mix, jerky/dried meat sticks, 
popcorn, Poptarts®, energy/cereal bars. 

• No more than 35% total calories from fat (*see exclusions)  
• No more than 10% total calories from saturated fat 
• No more than 35% total weight from sugar (excluding fruits and vegetables) 
• No more than 250 calories per individual food item 

 
*Exclusions: The following foods do not have to meet the fat and saturated fat limits for snacks but must 
be 250 calories or less per serving: non-fried fruits/vegetables, nuts, nut butters, seeds, eggs, and cheese 
packaged for individual sale (e.g. string cheese).� 

SB 965 compliant beverages include: 

• Water with no added sweetener 
• 2%, 1% or nonfat milk, soy milk, rice milk and other similar nondairy milk 
• Fruit or vegetable-based drinks that are composed of at least 50% fruit or vegetable juice and 

have no added sweeteners 
• Electrolyte replacement beverages that have no more than 42 grams added sweetener per 20oz. 

serving (middle and high school only!) 



 9 

B.  Partnership Program with Student Nutrition Services 
 
 Student Nutrition Services has created a wonderful opportunity for student groups and 
clubs to make money by helping sell healthy food during the lunch period from specially 
designed food carts.  This well-established program is in place in many middle and high schools 
and has brought student groups significant revenue over the years.  For more information, please 
contact Chuck Davis, Manager Student Nutrition Services (Chuck_Davis@sjsu.edu; 535-6021 or 
Ann Puth (Ann_Puth@sjsu.edu).   
 
C.  Sample Fundraising Activities And Events 
 
1.  A-Thons:  Walk-a-thons, jog-a-thons, read-a-thons, jump-rope-a-thons…the list of possible 
contest ideas in which students solicit sponsors and pledges to raise money depending upon the 
number of laps, or books, or math problems, etc. completed is limited only by your imagination! 
These are terrific fundraisers for promoting activities and skills that are in sync with the goals of 
your school.  Whether dancing, spelling, biking, or hop-scotching, these activities are profitable, 
easy, and encourage mental and physical health.  
 
2.  Auctions:  Local merchants as well as talented parents or professional family members may 
all be persuaded to provide items or services for auction at a special event.  Gifts, gift 
certificates, theme baskets, or professional services such as house cleaning or hair cutting, are all 
desirable auction items.  If you can solicit high-quality items from local merchants, you may be 
able to raise significant money with this fundraiser.  By charging a small fee for the attendees, 
you will be raising even more money for your school.  
 
3.  Babysitting nights:  Parents or older students (high school kids) volunteer their time as 
babysitters, while other parents pay a reasonable fee to enjoy a pleasant night out, while knowing 
that their younger children are in good hands and that they have helped support your school. 
 
4.  Bowling or skating night:  This is a fun activity that will help everyone have a bit of retro 
fun while burning a few calories as well!  Partner with a local bowling alley that may appreciate 
the publicity your event can provide. 
 
5.  Car wash:  There is a reason these are such popular fund-raisers.  They are easy to put on, 
fun to participate in (not to mention providing physical activity for the car-washers!), and 
provide a service that many community members need and are happy to pay for, especially when 
they know they are supporting a good cause by making sure their car looks great.  This could be 
even more lucrative if paired with another fundraiser, such as a beverage stand providing 
healthful, refreshing drinks for customers to enjoy while their cars are washed. 
 
6.  Festivals:  This is a more elaborate fundraiser to plan and put-on, but it can also be a huge 
money-maker.  If you have a dedicated and energetic fundraising leadership team, a festival may 
be more than worthwhile to consider.  Don’t forget to sell healthy food rather than cotton candy!  
One elementary school in San Jose Unified has a yearly “Pumpkin Bust” around Halloween, 
with a pumpkin patch, fun activity booths, a haunted house, and the most popular—the  “scary 
hair” booth.  Think about Harvest Festivals in the fall, and Spring Flings in the spring. 



 10 

 
7.  Celebrity events:  Consider a basketball game or dance attended by local celebrities.  This 
one will be more successful if you can get a lot of parents involved early on – after all, you never 
know which family may be related to a television personality, sports figure, or author who could 
provide a real draw for attendees at your event. 
 
8.  Dinner benefit:  Work with a local restaurant to provide a night out for school families, with 
some percentage of their check going to directly to support your school when customers bring a 
flyer with them when they dine.  This is a great way to publicize local restaurants that prepare 
healthy meal alternatives to fast food.  Typically, supporters need to bring a flyer with them and 
hand it to the cashier when paying.   See Appendix E for sample event flyer. 
 
9.  Farmers’ markets:  Consider asking local farmers’ markets, such as those that are part of the 
Pacific Coast Farmers’ Market Association (www.pcfma.org (925) 825-9090) or Urban Village 
Farmers’ Markets (www.urbanvillageonline.com (510) 745-7100), to work with you to bring 
fresh, local, seasonal produce directly to your school, or to encourage members of your school 
community to shop at the farmers’ markets.  One way to do this is for the farmers’ market to 
provide coupons to your school, to be used at the farmers’ market.  At the end of the season, the 
farmers’ market can provide a cash gift to the school in proportion to how many coupons have 
been used at the market. 
 
10.  Fashion show or benefit shopping days:  Plan a fashion show with local merchants 
providing coupons or gift certificates for clothing and attendees paying a fee that goes straight 
into your fundraising pot.  Some stores, such as bookstores and major retailers (Macy’s), provide 
“benefit” shopping days where a portion of the sales made by community members goes back to 
the school.  (call Macy’s Community Relations Hotline for more information at 800-287-7426). 
 
11.  Gift wrapping:  Partner with a local retail establishment to provide gift-wrapping during 
holidays in exchange for a donation. 
 
12.  Golf tournament:  This very popular game can also provide an opportunity for family fun 
and a little activity.  Consider also partnering with a mini-golf course for a similar fund-raiser 
that would let community members of all ages and skills participate. 
 
13.  No-Bake Sale:  Since nobody really wants to buy another low-quality brownie or chocolate 
bar anyway, but they DO want to support schools, a no-bake sale is a silly way to raise money.  
Students get to use their imaginations designing cards or pictures of slightly dubious treats with 
their prices, such as Hideously Salty Brownies $5.00, then sell these pictures as mementos to 
family and friends in exchange for promising NOT to actually make the snack! 
 
14.  Raffles:  Selling tickets to enter into a drawing for desirable prizes is an easy idea that can 
be integrated into many other fundraising activities, such as a dance or talent show, or the raffle 
can be held as a stand-alone event.  Area businesses may be interested in donating a high-value 
prize, which will make it easy to sell tickets. 
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15.  Rent-a-helper:  For older kids, offering their services as a dog-walker or lawn mower in 
exchange for a donation can be lucrative, and may also help the students learn early job skills 
that will come in handy later in their lives. 
 
16.  Spelling bee:  A great way to update this classic is to have the parents, teachers, and 
principal do the competing, while kids sell the tickets and act as the M.C.s. 
 
17.  Talent or magic show:  This is an old-fashioned, completely fun way to raise money, while 
contributing to the feeling of community that makes your school such a special place to be.  The 
more students, parents, teachers, and staff you can get involved, the more successful you will be 
– and the more entry fees you will be able to charge! 
 
D.  Activities That Are Also Sales 
 
1.  Back-to-school bulk buying:  When you purchase back-to-school items in bulk, then 
repackage them for sale to individual students and their families, you are able to take advantage 
of low bulk purchasing prices, while making sure that every student that buys the package of 
supplies gets exactly what they need for a successful start to the new year, at not much more than 
the price they would have spent trying to purchase each item separately at the store.  Your school 
organization then pockets the difference. 
 
2.  Calendars:  Creating a class calendar is a fun activity that even the youngest kids can enjoy 
participating in.  Once it has been designed and printed (consider Kinko’s or one of the many 
web-based companies listed in the Internet Resource section), sales of the special calendar will 
help provide funds for even more fun and educational activities.  
 
3.  Ceramic tiles:  Families can purchase small ceramic tiles for a donation, decorate the tile 
together as an artistic, bonding activity, and then the tiles can be places along a wall or walkway 
in your school for families to cherish in the years to come. 
 
4.  Cookbooks or scrapbooks:  When students create their own scrapbook, or a cookbook of 
healthy family favorites representing the many different cultures and cuisines in their class or 
organization, they get to learn valuable skills that can include graphic design, word processing, 
and editing.  When they go on to sell these special, handmade books at auctions or other school 
events, they help support their school with the money raised, while providing a special memento 
to the purchaser. 
 
5.  Healthy food concessions:  Any sport or arts event at your school makes a natural place to 
include some fundraising.  People will be thirsty and hungry as they cheer on the team, so why 
not provide them with some wholesome, nutritious snacks that will also provide additional 
funding for your school?  Ideas for more healthful foods and beverages to consider vending are 
fruit smoothies, lean ground turkey or vegetarian burgers, fruit or veggie kabobs, and salads.  
Include a selection of thirst quenching drinks such as fruit juice, icy cold water, low fat milk and 
soymilk, and people will really enjoy your stall.  This kind of delicious fresh food promotes 
healthy eating at your school event, which will leave a good taste in everybody’s mouth and a 
pretty penny in your pocket. 
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6.  Singing telegrams:  Selling tickets for the delivery of singing telegrams is a great alternative 
to selling candy for special days like Valentine’s Day or Mother’s Day.  Candles and balloons 
are another way to mark these days – much healthier and more fun than giving the cavities and 
unwanted pounds that can accompany a box of chocolates! 
 
E.  Sales 
 
 Most of the items listed here can be purchased through fundraising companies listed on 
the Internet.  (See section on Internet that follows and Appendix B.) It may be worth your time 
to shop around to find the best deal on bulk purchases of these items, as that will leave more 
profit in the pocket of your school.  Other items can be made or donated by students, families, or 
local retailers. 
 
1.  Apparel:  Sports gear, school spirit sweatshirts, and club T-shirts are all great items to sell.  
Such sales support your school financially, but also increase school spirit and identity, as 
everyone proudly declares that your school is their school.  An important consideration may be 
the storage area that you will need to hold these bulky types of items between sales events. 
 
2.  Books:  This is a natural fit for schools, as book sales raise money while also supporting 
school goals for nurturing the love of reading.  There are national companies that specialize in 
book-sale fundraisers, but you could also do it yourself, with a used book sale.  
 
3.  Bottled water:  Emblazoned with your school logo on the label, this a healthy way to 
promote your school while raising some extra dollars. 
 
4.  Buttons or pins:  These are very cheap and easy to make or order, and can be a simple way 
to promote an event or celebrate a special school achievement. 
 
5.  Candles: Natural or soy-based candles can be marketed as an especially attractive gift, good 
for the environment and for your school’s fundraising. 
 
6.  Coupon books: Coupons for the types of local businesses that everyone relies on – oil 
changes and haircuts – are popular and useful items to sell. 
 
7.  Family or glamour portraits:  These make one-of-a-kind mementos for busy families to 
look back on and appreciate in the years to come.  Approach local photographers to inquire if 
they will offer a discount and then give the difference to your school.  Consider Sears (Eastridge 
Mall, 408-223-2145) or J.C. Penney’s (Eastridge Mall, 408-238-0300) as well. 
 
8.  First aid or emergency kits:  Support the health of your community by selling these kits, 
tailored for home or car use.  In California, it might make sense to tailor these kits to include 
earthquake preparedness information and items such as a gas shutoff wrench. 
 
9.  Frisbees:  Emblazoned with your school logo or mascot, this is one item that will really 
encourage your community to get up and get moving. 
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10.  Gift certificates:  This type of donation for a sale will be attractive to local retailers as a 
way to raise their visibility in the community.  
 
11.  Gift wrap and gift-wrapping supplies:  Tie this to an event where students provide 
wrapping services for a small fee, and your profits will increase even more. 
 
12.  Greeting cards:  Consider having students design their own. 
 
13.  Jewelry:  Internet companies make it easy and affordable to stock up on trendy jewelry, 
which your school can then sell for a profit. 
 
14.  Magazine subscriptions:  Do your homework when choosing a company to work with. For 
example, make sure the company delivers the magazine in a prompt and reliable manner, and 
also that the company gives enough of the money raised back to the school.  Many of these 
operations give only a very small fraction of their profits back to you. 
 
15.  Mugs:  Make these special with a school message printed on the side.  Consider packaging 
them together with a box of tea in an attractive package, and selling these unique gifts at a school 
auction. 
 
16.  Pet items:  Many people love their companion animals as if they were family members.  
Make money by giving them a selection of carefully chosen pet treats, toys, and accessories to 
purchase for their beloved cat or dog. 
 
17.  Plants, flowers, seedlings:  Work with a local nursery to provide a broad range of living 
plants for sale to avid gardeners in your community.  Gardening is an active pastime that also 
promotes a more beautiful community.  Flowers are a natural at Valentine’s Day, while mistletoe 
might be fun to sell in December. 
 
18.  School spirit items:  Lanyards, key chains, car visors, license plate frames, pencils and 
more are all easily identified by your school name or logo.  These are inexpensive for purchasers, 
but over time, they may contribute a substantial amount to your fundraising efforts.  Plan ahead 
so that you know where and when you will sell these items, and where you will store them 
between sales opportunities. 
19.  Seasonal wreaths:  These make a beautiful and long-lasting gift that people will be happy to 
purchase for loved ones. 
 
20.  Stadium pillows:  For the sports enthusiasts in your community, consider a package with 
stadium pillows, spirit flags, tickets to the game, and a bullhorn!  This would make an appealing 
gift package to be sold at a school auction. 
 
21.  Stickers or bumper stickers:  Customized stickers are fun and popular trading items with 
kids.  A plus is that this type of sale is very easy.  
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22.  Stuffed animals:  Selling these cuddly friends for Mother’s Day or graduation is a terrific 
way to support your school, while providing an alternative to selling the same old candy that 
everybody else has. 
 
23.  Temporary tattoos:  These can be customized to advertise the name of your school or club, 
and again – this is a very easy, portable, and popular fundraiser. 
 
24.  Trash and treasure or yard sale:  This gets everybody involved, is pure profit for your 
school, and has the bonus effect of cleaning out garages and attics!   
 
25.  Wishes:  Along with the No-Bake Bakesale, this is a clever way to make money out of thin 
air!  Have students fill out cards with a variety of fantasy wishes and their prices, then sell them 
to friends and family in exchange for some fun and the card.  “One year spent in the South of 
France $10” – who wouldn’t snap up a bargain like that?  
 
F.  Ongoing Fundraisers 
 
 Some types of fundraisers can be planned and held throughout the school year.  It will 
help to have a specific person or team take the lead in organizing this type of activity, but it can 
be very lucrative over the course of the year. 
 
1.  Back-to-School programs:  Some retailers, such as Office Depot, offer percentages of sales 
back to your school when the purchaser brings in a flyer or gives the name of their school at the 
checkout register. 
 
2.  Healthy food and snack sales:  Whether it is the choices your school makes about stocking 
vending machines, or the options available at the student store, look for opportunities to promote 
nutritious foods like nuts, cheese, and fresh fruits while making additional money to support 
school programs.  To evaluate your potential food items for sale in a fundraiser see California 
Project LEAN’s Food Standards Calculators at: http://www.californiaprojectlean.org/calculator/. 
 
3.  Corporate donations:  Many national companies will support your school with the donation 
of items for gift baskets, and also with cash donations to match employee contributions to their 
kids’ school.  Look to retailers such as Peet’s Coffee, Starbucks, Levi Strauss, Charles Schwab, 
Macy’s, Radio Shack, Wells Fargo, and Bank of America to either provide items for school 
events or to match employee donations.  Then make sure the parents at your school know about 
these programs, and encourage them to ask their employers about whether such benefits are 
available at their workplaces.   
 
4.  Recycling:  Cans, bottles, paper, or even inkjet cartridges can all be collected and recycled for 
profit.  This has the added bonus of being good for the environment, and it’s practically free 
money – a way to make profit out of something that would have otherwise been thrown in the 
trash.  Be aware that it will also require ongoing commitment to storing the recyclables and 
making trips to the recycling center.   For example, Staples (www.staples.com) donates $1.00 to 
local schools for each ink jet cartridge that is dropped off, however,  Rapid refill ink (www. 
rapidrefillink.com) is offering up to $4.00 for each used printer cartridge turned in.  Online 
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donations can be made through Empties4cash.com, or www.fundingfactory.com, which offers 
free shipping and the option to exchange cartridges and cell phones for cash or merchandise. 
 
5.  Scrip:  Scrip and e-scrip programs are popular fundraising programs that are often already 
well established in your community – all you have to do it tap into the plan, and publicize it to 
your school families!  These programs may take the form of gift certificates, which your school 
buys at substantially reduced prices, then sells to parents or staff at face value.  Alternatively, 
supporters register at stores with loyalty cards, debit or credit cards.  When they make purchases 
from participating stores using these cards, the retailer contributes to your organization, based on 
purchases made.  With the increasing reliance on using computers to track these programs, they 
are virtually paperwork free and automatic, once the program is in place.  Many national retailers 
(Safeway, Albertson’s, Target, L.L. Bean, Barnes & Noble, Expedia, Macy’s, Nordstrom, etc.) 
have similar programs – you just need to decide which ones the families in your community are 
most likely to support. 
 
6.  Cell phone rebates:  Some cell phone carriers have programs that benefit schools.  For 
example, Verizon customers can earn 5% of their monthly long distance charges for their school 
by simply signing up! http://www22.verizon.com/foryourhome/extracredit/main.asp 
 
G.  Internet Resources 
 
1.  123Fundraising.com    www.123fundraising.com 
 
This site includes a list of many different companies specializing in providing products and ideas 
for school fundraisers.  There are tabs you can click on for fundraising tips, as well as books and 
other resources to organize your fundraiser.  The amount of information here is huge, and you 
will need to read carefully to find the products or companies that are a good fit for your school. 
 
2.  Fund-Raising.com     www.fund-raising.com 
 
This is an information clearinghouse, with updates about many corporate and commercial fund-
raising programs.  The “community” link will bring up a broad range of forums where you can 
post questions or ideas about how to best announce and market your fund-raiser, how to recruit 
help from parents and community members, and more technical information about accounting, 
record keeping, and tax issues.   
 
3.  Fundraising Ideas   www.fundraising-ideas.org  
 
“Do-It-Yourself” fundraising ideas are prominently featured here, with information on how to 
hold a goat insurance fundraising drive, as well as a “Bakeless Bake-sale” –  humorous, light-
hearted ideas perfect for schools that are moving away from selling unhealthful foods.  There is 
also an extensive list of commercial fund-raising companies, tips and information on how to hold 
a profitable fund-raiser, and more.  Clicking the “snack” or “gourmet food” links brings up some 
alternatives to selling chocolate bars, but you will need to screen these carefully to make sure 
that the products you are interested in are in alignment with your school and district wellness 
policies.  
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4.  Fundraising Mom www.fundraisingmom.com 
 
This personal website was compiled by a mother who saw the Internet as a great way to raise 
funds for her child’s preschool, without having to peddle candy bars and junk foods.  There is a 
wealth of ideas here for various types of online fundraising possibilities, such as auctions or 
setting up direct donations sites, as well as ideas and links for “bricks and mortar” fundraising. 
 
5.  Fundraising Web      www.fundraisingweb.org 
 
This site is well-organized, with headings that let you search for ideas by product, by company 
name, and even by company location.  California boasts several innovative fundraising 
companies, such as Empties4Cash, which recycles inkjet cartridges, and Digi-Labs, Inc., which 
helps your school create a customized calendar to be sold at school events.  This feature lets you 
keep the fundraising locally based, which will benefit your community as well as your school. 
 
6.  Healthy Fundraising & Vending Options   www.actionforhealthykids.org/ 
 
Action for Healthy Kids is a public-private partnership of more than 50 national organizations 
and government agencies representing education, health, fitness and nutrition.  It addresses the 
epidemic of overweight, sedentary, and undernourished youth by focusing on changes in schools 
to improve nutrition and increase physical activity.  This site is chock full of up-to-date resources 
as well as descriptions of what’s working in schools across our nation. 
 
7.  NoJunkFood.org www.nojunkfood.org/fundraising 
 
Grassroots activism is at your fingertips with this user-friendly website, which provides inspiring 
stories about local communities that have worked together to create healthier environments for 
their students.  There are ideas for alternative, healthier fundraisers for schools, suggested 
products and vendors, updates on pending legislation that will affect school food policies in 
school districts nationwide, and ways for individuals or school organizations to become active 
themselves in lobbying for positive changes. 
 
8.  School Fund Raiser Ideas: Alternatives to Selling Junk Food and Soda 
 http://departments.oxy.edu/uepi/cfj/ 
 
The Center for Food and Justice at Occidental College provides this informative site, which 
gives background information about various efforts to improve the school food environment 
when you click on the projects tab.  There are links to follow for Farm-to-School programs, 
examples of school districts that have been innovative and successful in creating healthy 
fundraisers, and community actions to make healthy foods accessible and affordable in schools.  
Enter “fundraising” as a search term, and you will pull up a list of ideas and resources for 
fundraisers that are supportive of these goals. 
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9.  School Nutrition Association   http://www.schoolnutrition.org/Index.aspx?id=2424 
 
Full of information about successfully implementing wellness policies in our nation’s schools, 
this website offers much more than facts and statistics.  It offers a toolkit with talking points for 
promoting healthy school meals, recipes, an “Ask the Nutritionist” feature, and news links to 
many current stories about pending legislation and parents and schools working together to 
improve school environments.  
 
10. Western Fundraising Programs  www.westernfund.com 
 
If your school has considered holding a walk-a-thon, read-a-thon, or spell-a-thon as a fundraiser, 
this site can give you suggestions on how to be successful.  If you click on the “comput-a-thon 
outline” tab, you will immediately pull-up step-by-step instructions for how to hold this type of 
fundraiser at your school.  First aid kits and auto visor clips are other easy choices, but you’ll 
want to avoid the candy and cookie-based fundraising ideas that are also listed. 
 
11.  Healthy Fundraising USA.  www.partnersforhealthykids.com.  
 
The companies name speaks for itself.  Almost everything offered is SB 12/19 compliant.  The 
company strives to comply with all school wellness policies.  Potential 50-90% profit on 
products – includes fruit, nuts/seeds, nutrition bars, candles, and teddy bears. 
 
12.  QSP Reader’s Digest Magazines  www.qsp.com   
 
Who doesn’t read magazines these days?  The beauty of this fundraiser is that once your school 
has an account, subscribers can continue to order on-line and the school will continue to receive 
money. 
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Appendix C 

Sample Letter to Local Merchants 

(PRINT ON SCHOOL LETTERHEAD) 

(Insert date) 

Dear Business Owner (Insert name): 

 

 Thank you for taking the time to consider an opportunity that will give back to your local 
community, especially children attending public school in San Jose.   
  
 As you know, schools have always relied on the community for support.  The need is 
even greater today than in the past because sales of soda, candy and other “junk food” is no 
longer allowed in our schools.  Though these changes are welcome with respect to the health of 
our children, these changes have resulted in a significant loss of fundraising income. 
  
 What can you do to help?   
 You can make a donation, such as a gift certificate, which can be used as an item for a 
silent auction, take out an advertisement in our local school newspaper, or even make a cash 
donation.  Anything you choose to donate—large or small—will be appreciated, and will be fully 
tax deductible.  
 
 
 Thank you for your help in supporting our local schools and community. 
 
Sincerely, 
 

Sample Thank You Letter To Local Merchants 

(PRINT ON SCHOOL LETTERHEAD) 

(Insert date) 

Dear Business Owner (Insert name): 

 

 Thank you for your generous donation to support ________________(insert school name 
here).    Your continued support of the local public school is much appreciated.  Your business 
will be recognized as a sponsor of our ______(event) and your name will appear associated with 
promotional materials relating to this event.   
 
 Please note that your donation is tax deductible to the full extent allowed by law.  Our 
school’s tax ID number is ______________________. 
  
 
Sincerely, 
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Appendix D 
 

Suggested Food and Beverage List for Student Stores 
 
 There are many lists of healthy foods and beverages on line, but local availability may be 
limited.  Check the following websites for good ideas.  If you have any questions whether or not 
a snack food is compliant with California law, please check with Chuck Davis, Manager, Student 
Nutrition Services (chuck_davis @sjsu.edu, 535-6021). 
 
Internet resources for healthy snacks: 
http://www.johnstalkerinstitute.org/vending%20project/healthysnacks.htm 
http://www.pbrc.edu/Division_of_Education/pdf/Approved_listing.pdf 
http://www.sde.ct.gov/sde/cwp/view.asp?a=2626&q=320754#Healthy  
 
To evaluate your potential food items for sale see California Project LEAN’s Food Standards 
Calculators at: http://www.californiaprojectlean.org/calculator/  
 
Note:  Many of the items below are available from the local Costco warehouse.  Check specials 
at local grocery stores.  Some (e.g. Safeway.com) provide delivery and are good options for busy 
parents/school employees who don’t have time to stock inventory.  Trader Joe’s has great tasting, 
low-cost healthy foods as well. 
 
Beverages* 
 

• Water (*Aquafina brand) 
• Milk (low-fat, non-fat, soy, rice, or other non-dairy milk products) 
• 100% juice (*Dole brand) 
• Other fruit and vegetable juice drinks that contain at least 50% juice 
• Small cans of vegetable juice (tomato, V-8), pineapple juice, cranberry juice, etc. 
• Gatorade  

 
*Note:  At this time, San Jose Unified School District has an exclusive contract with Pepsi, 
which limits what beverages can be sold on campus.  For example, when selling water, you must 
sell Pepsi’s brand, Aquafina.  Please check with Chuck Davis, Manager, Student Nutrition 
Services (chuck_davis @sjsu.edu) for the current list and prices of available beverages. 
 
Food and Snack Items 
 

• Fruit items 
o Fresh fruit  (all types and kinds) 
o Canned cups or containers of fruit (e.g. Dole fruit cups, applesauce) 
o Fruit leather (make sure it’s 100% fruit and NOT something like fruit-snacks or 

fruit roll ups that are mostly sugar) (available at Trader Joe’s) 
o Dried fruit (raisins, cherries, blueberries) 
o Fruit Crisps 
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• Dairy products 
o Cheese sticks (mozzarella, cheddar) 
o Go-gurt (kids love these frozen!) 
o Ice-cream novelties (if freezer available) 
o Low-fat and non-fat yogurt  

 
• Snack Bars 

o Balance bars 
o Clif bars 
o Fruit bars from Trader Joe’s 

[such as This Apple (Blueberry, 
Fig) walks into a bar] 

o Kellogg’s Rice Krispie Treats 
o Kudos bars 
o Nature Valley Oats and 

Honey granola bars 

o Nature Valley Trail mix 
granola bars 

o NuGo bars 
o Nutri-Grain Cereal bars 
o Power Bars 
o Quaker Chewy bars 
o South Beach diet bars 
o TLC Chewy Granola Bars 
o Z bars 

 
• Other Snack Foods 

o Baked chips 
o Beef jerky (Pacific Gold 1 oz packets in 3 flavors, sold ONLY at Costco) 
o Chocolate pudding 
o Goldfish crackers (baked) 
o Graham crackers 
o Nuts (1 oz containers; avoid sunflower seeds with shells-- too messy) 
o Pretzels 
o Traditional Chex Mix 
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Appendix E 
 

Sample Flyer Advertising “Restaurant Benefit” Night 
 
 

PUT on SCHOOL LETTERHEAD  
(insert logo from Restaurant here)  

 
 

Join Us For Our 
“Community Night” 

Fundraiser 
 

Enjoy an evening out with your family and friends while supporting your school!  {Insert 
percentage} of the cost of your meal will go directly to this cause. 

 
WHO:  _______________________________________________ 
  Name of organization 
 
WHERE: _______________________________________________ 
  Insert name of restaurant, address and map if necessary 
 
DATE:       _______________________________________________ 
  Insert day and date 
 
HOW:  Bring this flyer with you to _____restaurant between 4-9 pm, 
  complete the information below, and hand it to the cashier when paying. 
 
This form can be used for dine-in or take out. 
 
Please complete this information for your server: 
 
Name:  _____________________________________________ 
 
Number of people in party:  _________________ 
 
Total cost of meal (excluding tax and tip):  __________________ 

• Coupons, discounts or specials not valid during this fundraiser. 


